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KINSELLA GROUP

Investment Banking and Business Advisory

Cross-Border Value Creation

Our European Family Office client, having built and sold a logistics enterprise
for multiple billions of euros, sought to reinvest in entrepreneurial ventures
across Europe and the US. They selected our firm specifically for our expertise
in US market acquisitions.

OUR DISTINCTIVE APPROACH
Developed proprietary targeting methodology for non-auction opportunities
Focused on cultural alignment and management retention
Facilitated deep relationship building between parties

Provided cross-border transaction expertise

STRATEGIC EXECUTION

Our first US acquisition showcased our ability to identify and secure
opportunities through our extensive network. The target company, led by an
entrepreneur with Family Office experience, proved to be an ideal match. This
success established a foundation for subsequent acquisitions, demonstrating
our ability to navigate complex cross-border transactions.
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Our continued engagement with this client validates our approach
to creating lasting value through strategic acquisitions and careful
attention to cultural alignment.
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